




































































































































































































































































































































































Mississippi 
Industry 
speaks for 
itself. 
' 'Kellwood Company believes 
Mississippi is one of the finest 
sections of the nation for industry. 
Men and women throughout the state 
provide a vital component in any 
company's formula for success-a 
willing, intelligent and stable 
work force. ' ' 

Fred W. Wenzel 
Chairman, President and 

Chief Executive Officer 
Kellwood Company 

Individual productivity of workers 
in Mississippi is a pleasant surprise to 
new industry- Mississippians are 
industrious and eager to give a full 
day's work. Many industries report 
their Mississippi operations easily 
surpass productivity figures of plants in 
other parts of the country. Absenteeism 
and turnover are also much lower. And 
there is a constant supply of trained 
labor, thanks to a statewide system of 
Vocational & Technical Training 
Centers which provide training 
tailormade to your particular 
industry's requirements. For more 
information about Mississippi labor 
and the economic benefits of a move to 
Mississippi , write to Harry D. Owen, 
Director, Mississippi Agricultural & 
Industrial Board. P. 0. Box 849, 
Jackson, MS 39205. 

MISISIPPI 
State of Crorge 
WILLIAM L. WALLER, GOVERNOR 

adds the CPA. Generally, two early ses­
sions with the accountant are needed, 
and then two sessions a year thereafter: 
one for the annual chore of filing tax re­
turns, the other to update and discuss 
the audit. Getting records together at the 
outset is tedious-but rewarding . 

The accountant (or possibly lawyer­
accountant) won ' t come up with 
ironbound rules for planning a client's 
dollar flow. But he will give some reason­
able guidelines . Consider, first , the case 
of a management executive , with some 
conclusions that are valid for most in ­
come brackets. Jones is 45, married, 
has two teenagers in high school. His 
salary is $50,000, and he has income of 
$2,000 from investments. His assets in­
clude $35 ,000 of equity in his house, life 
insurance cash value of $10,000 
($50,000 coverage), cash savings of 
$10,000, common stocks worth 
$20 ,000 , personal property worth 
$10 ,000 (including two cars, paid for) , 
and vested pension funds worth 
$15,000. Liabilit ies include $2 ,000 in 
debts and $2 ,000 in taxes payable. So, 
net worth is $96,000 . 

Generally, the advice is that a man in 
rough ly these circumstances should 
save at least 10% of his after-tax in­
come. Thus, Jones-who pays about 
$16,000 in taxes-should be putting 
away $3 ,500 a year , or more. Note that 
a man in a more modest bracket might 
be advised to save at the very least 5% 
of his after-tax net . " It really should be 
10% minimum, too , for someone in , say, 
the $25 ,000 range ," notes a CPA, " but 
few people will hold to that, what with to­
day's prices." 

On the budget side, one rule of thumb 
is that a man in the executive sa lary 
range should turn over to his wife 40% to 
50% of his net income after both taxes 
and savings, for running the house (ex­
-.;lud ing mortgage payments and utili­
ties) . In the example, Jones has $2 ,625 
a month for his budget. If he gives his 
wife, say, 45%, she gets about $1 ,200 a 
month-leaving Jones with $1,425. The 
$1,425 must cover the mortgage , prop­
erty taxes, al l types of insurance , house­
hold repairs , new furniture and equip­
ment for the house , auto expenses , 
en tertainment , vacations , the husband's 
expenses-plus at least a modest sinking 
fund for special purchases. " The for­
mula varies family to family ,''. says a 
CPA. " But once arrived at for a family , 
the budget ought to stick, and not flip­
flop with everybody"s whims.'' 

Investment objectives can be sharp­
ened, too. Broadly, the annual audit will 
give a clear idea of how much can safely 
be put into the stock market each year (if 

any)-and how prudently or specula­
tively this amount should be managed. A 
very rough rule followed by some invest­
ment advisers says that a business 
executive or professional man, in fairly 
average circumstances, ought to put no 
more than 10% to 15% of his total mar­
ket investment into speculative stocks. In 
the example , Jones's bare minimum 
$3 ,500 savings should probably go into 
safe growth investments-not specula­
tion . "Some people actually find it a re- , 
lief to learn that they really shouldn 't be 
in hot new issues or $10 high flyers ," 
says a Connecticut adviser. 

College financing is a must for most . 
families , and many people find that they 
are aiming under the mark. Costs vary, 
depending on many variables. For in­
stance, state college costs can be as 
much as 30% cheaper, overall , than 
comparab le private college costs. 
Three-year degree programs (a new 
trend) can sometimes save up to 25% of 
the total cost. At best , though , for most 
families the total college tab comes as a 
rough blow. Annual accounting , if noth­
ing else, gets a father on the road to 
smart college financing years in ad­
vance-it gives him a clear idea of how 
much he can and should be putting 
aside. Thus , the sooner annual-audit 
thi nking begins , the better. 

On housing , there is a somewhat tra­
ditional estimate that the average family 
can " afford " a house that cost up to 2 Y2 -
times pretax income (so, Jones, with a 
$50 ,000 salary, might go to $125 ,000) . 
But rules bend , and today most con­
servative advisers suggest twice the in­
come as the top figure . It may be more 
practical to budget for housing in terms 
of annual outlay. Accountants note that 
businessmen and professionals pru­
dently will spend about 10% to 12% of 
pretax income on family housing. There 
are also recommended ranges for other 
expenses; for example , about 10% for 
food, 5% to 7% for life insurance , 4% to 
6% for recreation , and 4% to 6% for 
clothing. The annual accounting , prop­
erly handled , therefore lets the individual 
compare his own expenses wi th sug­
gested standards. 

Pre-audit paperwork pays. Dusting off 
old records and making careful compu­
tations before the first formal session 
with the accountant will ease the strain­
and maybe cut the fee. Accountants and 
similar consultants charge on a time­
basis, and the fee can run from about 
$20 an hour, up. 

In picking an auditor-adviser , it is wise 
to think in terms of hiring a younger man 
instead of a senior member of a firm. He 
will more likely be interested in a small­
ish account , and will give the time and 
attention needed. He will also be around 
to handle the work in later years . A se­
nior man in an established firm will usu­
ally be happy to suggest the younger 
man you seek. 



IS IT A NICE SUMMER 
PLACE , FRED ? 

1 
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WE GO ALL THE WAY 
ON THE INTERSTATE 

---__...;~~r:t 

Thanks to the new Interstate Highway 
System, you spend less time driving, more 
time vacationing. 
And there 's a better chance you 'll get there 
safely. The Interstates are our safest high­
ways, saving thousands of lives each year. 
That 's why it is so important we get all the 
new roads our highway-use taxes promise. 
Typically, a long-haul tractor-trailer pays 
about $3,400 a year in special taxes. Added 

' ' 
GOSH, FRED, NOW NO PLACE IS 

TOO FAR FROM OUR PLACE 

to the special taxes all other 
highway users pay, it buys the 
safe-driving all of us must have. 

C 1972 Hanna-Barbera Productions. Inc. 

Your Highway Trust Fund buys American Truckine Industry 

highway safety. We 're for that . 

Eaton Corporation , Axle Division, Cleveland , 
Ohio 44110, manufacturers of heavy-duty 
Eaton® truck axles; Transmission Division, 
Kalamazoo, Michigan 49001 , manufacturers 
of Fuller® Roadranger® transmissions. 

I!' , 19"'" N Truck 
Ii a l. • Components 



still making 
automotive 
history 

1 929 Pierce Arrow Convertible Coupe 
Frederick C. Crawford Auto-Aviation Museum 

MOTOR OIL REFINED FROM 100% PURE PENNSYLVANIA GRADE 
CRUDE OIL- THE CLASSIC OIL FOR MORE THAN 63 YEARS 

Only care can make a car a classic. Care 
that defies the years, as with this 1929 
Pierce Arrow Convertible Coupe. 

From the very start of automotive 
history, proper car care has included 
regular use of a brand of Pennsylvania 
Grade motor oil. 

Nature endowed Pennsylvania Grade 
crude oil with unique lubricating quali­
ties - highest natural viscosity index. 
natural oiliness. full-bodied protection 
that resists breaking down under heat 

and compression. 
That's why motor oils refined from this 

remarkable crude are naturally superior­
why they are the most wanted brands 
coast to coast. They coddle every engine 
as though it were a classic. 

Pennsylvania Grade crude 
oil. Still making automotive 
history. 

Free booklet gives helpful ·cp,•d•o! 
car care information. Write ~""""': 
Dept. PB 21 . 

PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
P. 0. Box 250, 011 City, Pennsylvania 16301 

There's a 
reason Georgia 
has been industrial­
izing and urbanizing itself 
faster than any other state in 
the dynamic South. 

In fact, there's a whole 
bookful of reasons, with 
corresponding profit oppor­
tunities for companies of 
every description. 

Write Georgia 
Department of Industry 

& Trade, Industry Division, 
Dept. MH-7, Post Office 
Box 38097, Atlanta, 
Georgia 30334, for your 
free copy of the I 9 7 2 
Georgia Industrial Survey. 

It could start a boom of 
your own.Georgia. 

THE MARKET 

The "municipals": 
the good and bad 
of tax-free bonds 

The market for tax-exempt bonds-the 
so-called " municipals " -was once the 
exclusive sanctuary of the ultra-rich and 
their financial advisers . Now, for one 
reason or another, nearly everybody 
seems to want to get in , and already 
enough bumpkins have arrived trailing 
sharp-eyed predators to alarm the land­
lords. Wall Street houses which deal in 
these securities have begun posting a 
few warning signs for the uninitiated at 
the gates. 

One reason is that municipal bonds 
have suddenly become big and impor­
tant business. Last year, U.S. communi­
ties floated $24-billion worth of them ; 
U.S. industry at the same time issued 
only $9-million worth of common stocks . 
Another reason is that a lot of American 
families suddenly find themselves in in­
come tax brackets where the tax exemp­
tion of municipals makes sense. 

For instance, you and your wife need 
only be filing a joint return on between 
$16,000 and $20,000 in combined tax­
able income (after deductions) to find 
yourself in the 28% bracket. A single 
man paying taxes on $14,000 is in the 
29% bracket. For either of them, a mu­
nicipal bond yielding 6% to maturity tax­
free is worth its weight in taxable secu­
rities paying 8.33% and better. In New 
York, where (as in other metropolitan 
areas) city and state income taxes add 
to the bite, the tax-exempt municipals 
are even more attractive. 

With more and more U.S. families at­
taining those income levels-and with 
many still leery of common stocks-mu­
nicipals have understandably captured 
their investment imagination. Unfortu­
nately, this interest has also drawn some 
shady operators. A variety of sleazy tac­
tics were exposed in a crackdown in 
Memphis last year, and early this year 
Florida state authorities detected so 
much smelly dealing in tax-exempts that 
they circulated a warning pamphlet , How 
Not To Get Burned in The Municipal 
Bond Market . 

Bond men suspect that broad 
changes lie ahead. They predict strict 



PROTECT CASH, SECURITIES, COINS, 
HOBBY COLLECTIONS, JEWELRY, 

DRUGS and VALUABLES! 
Perfect for home, business or travel, 
Stebco 's " Pony Express " St rong Box has 
a double combination and key lock, re­
movable tray with adjustable dividers, 
and a host of other protective features. 
Over 460 cubic inches of space. $34.95. 
Other models from $10.95. 

Available at Stationers and Other Fine Stores, 
or wri te 

s~~bc<>® 
3950 South Morgan, Chicago 60609 

6-DIGIT 
ELECTRONIC CLOCK 

New solid-state silent timepiece with computer-logic 
accuracy and high-visib ility illuminated electronic 
readout tubes tells time to the second . Reads 12 or 
24 hour time on 120 or 240 volts, 50 or 60 cycles. 
" Beeper" alarm automatically sounds every 24 
hours; repeating "snooze" switch gives extra 7 min­
utes sleep. Assembly manual guides you one easy 
step at a time to completion in 2 or 3 evenings. 

Black Cycolac® case with simu lat­
~--- ed walnut inserts. There 's nothing 

like it at this low kit price. 
Kit GC· 1005, 4 lbs .. . .. . $54.95 

Over 350 
Easy-To-Build Kits 
SEND FOR FREE CATALOG 

- .. -r;M®4'ii.J-, 
HEATH COMPANY, Dept. 99-11 I 
Benton Harbor, Michigan 49022 I o Please send FREE Heathkit Catalog. I 
O Enclosed is $ , plus shipping. 

Please send model GC-1005 Cl ock (00 lbs.) I 
Name I 
Address I I City State ip __ 

I Prices & Specificat ions subject to change I 
I without notice. I 

*Mai l order prices; F.O.B. factory. GX-263 

L-----------------J 

regulation in the near future, and prob­
ably tax reforms to sharply alter the privi­
leged status of municipals. (Indeed , 
some foresee the evolution of taxable 
public securities eventually .) The net re­
sult: Generally tougher going for the 
market, its customers, and its dealers . 

With so much negativism in the air , 
reputable bond dealers are trying harder 
than ever to educate their expanding au­
dience in the pitfalls, as we ll as the ben­
efits , of municipals. A recent advisory of 
T. J. Holt & Co., for instance , puts em­
phasis on some of the caveats . 

" Municipals are not really top-notch 
bonds across-the-board, " says Thomas 
Holt. " Many are by no means risk-free , 
or even low-risk. Many municipalities are 
for all practical purposes bankrupt, or 
close to it. They face tax revolts among 
their citizens. It 's not inconceivable that 
some could go under." 

His message: Investors can no longer 
blindly accept general-obligation 
bonds-the blue-chips of the tax­
exempts , since they are backed by the 
unlimited taxing authority of their issuing 
municipality-as the Gibraltars they 
would seem to be. 

Certainly revenue bonds (which de­
pend on such things as bridge tolls and 
stadium ticket sales for their return) are 
hardly meat for the average investor. 
" He has all he should worry about in 
evaluating the yields and ratings " (i .e., 
in Moody's or Standard and Poor 's), 
says one top dealer, " to be trying to 
guess what the traffic on a highway may 
be. " Most reputable dealers also warn 
firmly against certain bonds that some 
municipalities have been issuing which 
may not be true " municipals " -or even 
tax-exempt. These include " arbitrage " 
bonds , with which some towns have 
sought to raise funds to re-invest for a 
higher return , and so-called " industrial 
revenue bonds", the proceeds of which 
are used to encourage new industry. 

The biggest danger, as Holt sees it , 
lies in the sheer volume of issues. Main­
stay of the tax-exempts market has al­
ways been the U.S. commercial banking 
community, he notes . Commercial bank­
ers bought up more than half of last 
year's record $24-billion in bonds. 
Lately, however, the commercial banks 
have showed some signs of saturation ; 
their holdings of U.S. bonds, for in­
stance, are the lowest since 1929. " If 
another $15-to-$20-billion worth (of new 
issues) comes in without the commercial 
banks to support it," he warns, " there is 
no telling what might happen ." 

Such warnings, of course , are not in­
tended to scare new investors out of the 
market, but merely to open their eyes . 
" There is no such thing , for instance , as 

a bargain in municipal bonds-at least 
from a reputable dealer, " says Gerard 
Bissinger , a principal in Lebenthal & Co., 
which deals exclusively in tax-exempts 
for individual accounts. " Beware of the 
salesman who calls and says he has 
'some awfully good buys today .' " 

Indeed, the bid-and-asked prices of 
municipals are fairly well circumscribed 
by going interest rates and their own 
yield to maturity. The latter is the single 
most important figure for the investor. He 
should know , for instance , that a $1 ,000 
bond ($1,000 and $5 ,000 are standard 
units) maturing in five years, with a cou­
pon rate (annual return) of 4 1.1.i % , should 
cost him no more than $885 .65 if he is to 
realize a 7% yield to maturity on his in­
vestment. Indeed, every bond dealer 
keeps a book at his elbow containing 
tables that work out these relationships 
at a glance. This yield is, of course, quite 
apart from the tax-exempt feature which 
is an added attraction. 

" The salesman who touts price alone 
can be misleading you ; it may well be 
that a bond discounted at $750 is a 
poorer buy than one offered at a pre­
mium (above $1 ,000) , in terms of yield to 
maturity ," says Bissinger . " Such a 
salesman also is likely to forget to men­
tion the effect of capital gains taxes on 
the discount bond." 

His recommendation (seconded by a 
number of other top dealers) is this: 
"Buy to maturity. In other words, if you 
want to invest some money for five 
years , buy a bond maturing in five years, 
not a 10-year one with the idea of selling 
it in five at a profit-you probably will 
lose." 

This underlines a basic rule for inves­
tors in municipals : Use only that money 
which you can afford to leave alone for 
awhile. Money that may be needed on 
fairly short notice is better off in the 
bank. Indeed, the parallel with banking is 
quite close. " The big advantage of mu­
nicipals," notes Bissinger, " is that you 
know to the penny how your money is 
working for you ." In other words, with 
the right bond in the right portfolio , it's 
just like money in the bank-and there 's 
no tax on it. 

Here, for instance, is what tax-exemp­
tion can mean for persons in various tax 
brackets. According to figures compiled 
by The Bond Buyer, a sing le person with 
taxable income of $14-$16 ,000 and a 
couple filing a joint return on $20 ,000 
are roughly in the same bracket (31 %) 
where a 6% yield on a municipal bond is 
worth an 8 .7% return from securities on 
which they must pay taxes. Single per­
sons reach the 50 % bracket at around 
$32-$38 ,000 and joint filers at $44-
$54 ,000 . At this level, of course , a tax­
able investment would have to yield 
12%-or twice as much-to match the 
municipal 's6% return . 



~cu GCJOGc!JD0G~wQJ G GVCDG~C?fXSEbJQJ 

GG6J0 
[})[?0dJC!JGGLJ~ 

~0 WG6JC?ooo 

LJCCJOg) WG6JC? 
Just plug in one of our calculators 

or word processing systems and watch 
productivity soar. Large shop, small shop -
at any level. 

We can offer you a simple 
programmable calculator that will double a 
clerk's output. Or a full-blown calculating 
system that rivals a computer's power but 
carries a bite-sized price tag. Or an automatic 
typing system that thinks. 

During the past few years, we've 
increased the productivity of many , many 
organizations and we can do the same for you . 
Inexpensively . Just give us a call. 

We' re in the Yellow Pages under 
" ADDING & CALCULATING MACHI NES." 

Wang Laboratories, Inc . WANG 
Tewksbury, . 
Massachusetts 01876 
PB-11 
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Blowing gold dust 
off Oriental art 
(or how to make 
10% on a teapot) 

Sung Dynasty figure 
at recent auction . 

Tax brew: 
dollar-savers 
on the fire 

Who will get 
your money? 

by Joseph Wiltsee i 
Right now it's Oriental art (rare, fine, and not-so-fine) that has appreciation-minded 
collectors raising their hands at auctions and ignoring do-not-handle signs in gal­
leries from London to San Francisco. Chinese art, especially, has become the most 
" interesting phenomenon " in the market today , say the experts at London 's Sothe­
by 's and New York's Sotheby Parke Bernet galleries. President Nixon 's China visit 
spurred an already established upward trend. Sales of collectable Oriental items 
were up about 50% for the 1971-72 season , over 1970-71 . Appreciation has been 
up at a 10% clip since 1965. Outlook: also up . 

But before buying an ebony chest in which to stash his treasures , the average 
collector must do some research . "First decide just what you want to collect ," says 
Martin Lorber, Parke Bernet's Oriental art expert, " -prints, bronzes, paintings, 
porcelain , fine 'china ', or whatever." He adds: " It will be difficult enough to learn 
the essentials of your specialty, let alone all Oriental art. " See first, The Arts of 
China, by Hugh Honour, and then The History of China, by C. P. Fitzgerald (Ameri­
can Heritage). And steep yourself in the specialty you 've picked , particularly in the 
museums-and only then venture into a gallery or fine antique house with a mean­
ingful purchase in mind. 

Sharpest recent rise in values has been in Japanese swords and prints, with in­
terest stimulated by some major auctions last month . On a lower investment scale, 
the familiar " rose medallion " china, and blue-and-white Canton china, have lately 
increased in value in a $25 to $250 price range-and more appreciation is pre­
dicted for authentic 19th century pieces (despite the rash of recent copies) . ... A 
Chinese understatement: In the Oriental art field , the chance of fraud is present. 
Greatest danger: the highly skilled copyist. 

Custodian accounts let you split off taxable income by gifts to children (usually 
securities) , and if it's handled properly, the assets will be outside the father 's tax­
able estate . A new Tax Court case shows that a father can avoid the danger of hav­
ing estate tax levied simply by naming another person as " custodian ." Says a top 
New York tax man : " Why name yourself-why not your brother, or your cousin? Or 
why not your wife?" .. . Hobby losses get liberal treatment. The law says that a 
business-hobby {l ike a farm) justifies tax deductions if there is a true underlying 
profit motive. The Tax Court allowed the deductions by two wealthy weekend farm­
ers, even though they showed operating losses for eight years. They proved a 
profit motive-or, at least, sold the court on the idea . ... Political gift deductions 
aren 't allowed for the true value of money-raising shindigs such as black-tie din­
ners and dances, nor for political raffle tickets , says Internal Revenue. But the ex­
cess tab charged by the political group (over and above true value, or regular cost 
of , say, a dinner or show) can be deducted . . . . Office-at-home: New case shows, 
in effect, that the homework must have practical value, not just convenience value. 

John Barnes' Who Will Get Your Money? provides a sensible, painless passage 
through the tedium bounded by wills on one side and trusts on the other. In a word , 
this review tells you how best to transfer your assets to your heirs , in terms of least 
trouble and expense. Cutting " probate" down to size is included (Morrow, 250 pp,, 
$8.95) .. . . In his new book, Being Safe, Mel Mandell argues against , among other 
things , the idea of owning a weapon for home protection . His guide to protecting 
your property and, more importantly, your person , is good solid stuff and recom­
mended to any nervous , crime-conscious apartment dweller or suburbanite (Satur­
day Review Press, 312 pp., $6.95). 

Executive chef: Put fresh strawberries into bowls and sprinkle with fresh lemon 
juice and sugar; at the last minute pour 1/.i-cup Grand Marnier over each serving­
then add on top some whipped vanilla ice cream. From The Plaza Cookbook, by 
Eve Brown, which has many fine mixes from Manhattan's fine Plaza Hotel. 



The father of our country 
should not be the mother of invention. 

Many companies find George 
Washington so inspiring, they develop 
new products mainly to collect his 
portrait. 

On currency. 
Which results in many new 

products that are neither genuinely 
new nor genuinely helpful. 

So we feel there's a better reason 
to invent things: 

To solve problems for our 
customers. 

We've followed that philosophy 
since 1899, when we developed the 
first inexpensive paper cone for textile 

machines. 
And we've continued to follow 

it in developing other significant 
products. Such as fibre paper mill 
cores to replace more costly wooden 
and metal cores. And composite cans 
for liquids like oils and citrus concen­
trates that replace expensive metal 
cans. And folding cartons and hun­
dreds of other products that improve 
efficiency in virtually every major 
industry. 

If you'll write Sonoco Products 
Company, Dept. PB, Hartsville, S.C. 
29550 for our free booklet, you can 

learn more about the unique prod­
ucts we've developed. (Which, 
incidentally, do not include the gas 
and oil products from Sunoco, 
another company.) 

The booklet will also tell you 
something else. How we've grown to 
a $135 million business. Which 
proves that necessity is not only the 
true mother of invention, but that 
she is very good to her children. 

Sonoco Products Company. 
Innovators in paper~ 

and plastics. ., 
50571 ® 


